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CONTACT US

Sales Funnel Guide

• Digital ads
• Email relevant content
• Cold calling
• Develop segmented prospect lists

• Create & send proposal
• Conduct presentation

• Start project
• Send product
• Sign up prospect
• On-board prospect
• Collect payment

• Continue content marketing to interested leads
• Create tools, guides and videos to show the 
    value of your service/product to the prospect's 
     needs or pain point
• Send hard copy or digital brochures, white 
    papers, case studies, and success stories that will:
1. Answer questions
2. Overcome objections
3. Show pain point resolution

1. Follow-up  
     phone calls

2. Emails
3. Texts

1. High scored leads are top priority
2. Low scored leads should be nurtured
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Example Tactics Used in Each Step

Educate prospects on service/product via

Score leads to qualify and segment

Use this guide as a reference for ideas and suggestions for customer 
outreach that can be performed in each step of the funnel.


